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APPLICATION FOR THE MASTERY IN COMMERCE TRAINING PROGRAM 
 
The Mastery in Commerce Training Program, hereinafter “MIC”, is a comprehensive training 
program where the candidates will engage in a seven (7) month advanced curriculum covering the 
following topics: i) Uniform Commercial Code; ii) Admiralty Law & Procedure; iii) Contract Law; 
iv) Trust Law; v) Court Rules & Procedures; vi) Private Banking; and vii) operating effectively in 
all jurisdictions, private and public. The purpose of the MIC is for the candidates to become 
competent and highly effective in all the topics mentioned above, through an interactive, hands on, 
training environment, where each participant will create various processes and contracts, each 
participant will learn to create and manage trusts and private foundations, and each participant 
will learn how to effectively coach and deliver, via a training environment, all the topics of the MIC 
curriculum. Upon completion and certification of each candidate’s competence, each candidate will 
then be qualified to: i) coach people in the curriculum; ii) train groups of people in the curriculum; 
and iii) hold a position as either an executive trustee or a member of the board of trustees, of the 
various trusts and private foundations being created to serve the people of our world, and be the 
catalyst for a global transformation in consciousness. It is the duty of each participant to: i) attend 
all seven (7) weekend trainings; ii) participate in weekly conference calls; and iii) complete all 
course work assigned between each of the monthly weekend trainings. To be considered as a 
candidate for the MIC this application must be completed in its entirety and submitted for the 
approval of the MIC Review Board of Trustees by May 22, 2010. Upon each applicant’s approval a 
notice of acceptance will be presented to each candidate. 
 
------------------------------------------------------------------------------------------------------------------------------- 
TRAINING SCHEDULE: 
 

Training Session #1 June 12, 2010 – June 13, 2010 Los Angeles Area 

Training Session #2 July 10, 2010 – July 11, 2010 Los Angeles Area 

Training Session #3 August 14, 2010 – August 15, 2010 Los Angeles Area 

Training Session #4 September 11, 2010 – September 12, 2010 Los Angeles Area 

Training Session #5 October 9, 2010 – October 10, 2010 Los Angeles Area 

Training Session #6 November 6, 2010 – November 7, 2010 Los Angeles Area 

Training Session #7 December 4, 2010 – December 5, 2010 Los Angeles Area 
 
------------------------------------------------------------------------------------------------------------------------------- 
PERSONAL INFORMATION: 
 
Full name: ___________________________________________________________________________ 
 
Age: ______________ 
 
Mailing address: ______________________________________________________________________ 
 
 ______________________________________________________________________ 
 
 ______________________________________________________________________ 
 
Phone # __________________________________ 
 
Email address: ___________________________________________________ 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE: 
 

1. Who are you? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
2. Describe your spiritual/religious views and history. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 

3. List and describe any professional and/or community organizations to which you belong. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE (continued): 
 

4. Describe any significant involvement you have had in your community. This section can 
include both local and global community work. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
5. Describe you educational background. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
6. Describe your overall level of effectiveness in the domain of relationship. Consider the 

quality of both your personal and professional relationships, and be as specific as possible. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE (continued): 
 

7. As you continue to grow and evolve, what is your vision for: i) your life; ii) your family; and 
iii) your community and world. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
8. How do you define commerce? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE (continued): 
 

9. How do you define mastery and/or being a master? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
10. Describe your background and experience in commercial processes and procedures. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
11. What do you see is possible through your achievement of mastery in commerce? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE (continued): 
 

12. How do you distinguish being “in service-to-self” from being “in service-to-others”? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
13. List the ten (10) most significant attitudes, practices/behaviors, and qualities you attribute 

to a highly effective master of commerce. 
 
Attributes of a Highly Effective Master of Commerce #1 #2 #3 #4 

1.     

2.     

3.     

4.     

5.     

6.     

7.     

8.     

9.     

10.     

 
 

14. Go back to your list in #13. In the first column (#1), conduct a self-assessment. Rank the 
level to which YOU assess that you live consistent with this Attribute. Use 1 to 5 scale, with 
5 representing “highly consistent”, 3 representing “inconsistent”, and 1 representing “I 
never or rarely live in accordance with this attribute”. 

 
15. Share your list in #13 with three people in your life who support your commitment to being 

a master of commerce. Do not share with them your self-assessed rankings. Ask them to 
rank you honestly in each attribute, using the same scale that you used for your self-
assessment. Record their rankings in columns 2, 3, and 4. 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE (continued): 
 

16. Using #13 - #15 as a reference point, describe your strengths as an evolving master of 
commerce. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
17. Again using #13 - #15 for reference, describe your liabilities and challenges as an evolving 

master of commerce. 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 
18. As a master of commerce, what contribution do you see yourself making to the body of 

work in commercial remedies? Because of you, what conversation, distinction, principle, 
world view, and/or practice will be available in the work that is not available now? Another 
way to think about this: if you were going to a university to get a PhD in Commercial 
Remedies, what ideas would you have for contributing into and enriching the body of 
knowledge? What would be the general topic / conversation of your thesis? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 
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------------------------------------------------------------------------------------------------------------------------------- 
QUESTIONNAIRE (continued): 
 

19. Attach to your application a photograph. 
 

 
 
 
 
 
 
 
 
 
 
 
 
 

20. Are you committed to attending all seven (7) of the weekend training sessions listed on the 
first page, and paying the $300 tuition for each session? 

______________________________________________________________________________

______________________________________________________________________________ 

 
21. Are you committed to completing all the course work as prescribed by the trainers, and to 

fully participating in the sessions and on the conference calls? 

______________________________________________________________________________

______________________________________________________________________________ 

 
I, the undersigned applicant, hereby solemnly swear or affirm, and declare that the information 
contained within this application is true, correct, complete, and not misleading to the best of my 
knowledge, under penalty of International Commercial Law, so help me, God. 
 
 
 
Date: _________________ (seal) ________________________________________ 
 Autograph of Applicant 
 
 

  

MAIL COMPLETED APPLICATIONS TO THE FOLLOWING ADDRESS (KEEP A COPY FOR YOURSELF): 

MIC Review Board of Trustees 
c/o Brandon Alexander Adams & Company 
7322 Yellowtail Drive Unit 202 
Huntington Beach, California [92648] 
Non-domestic without the United States 


